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Important events to be reported: Appointment of a VP of Sales 

The management of Softbinator Technologies S.A. (hereinafter referred to as the “Company”) 
informs the market about the appointment of Mr. Mark Stevenson as VP of Sales. 

Mr. Mark Stevenson is a distinguished sales executive with an impressive track record spanning 
over 25 years in the U.S. technology industry. He is the founder of Champion Recruiting, a leading 
sales recruitment agency in the technology sector, and the creator of the Repsheet.ai platform, a 
revolutionary tool in the recruitment landscape. Mark's expertise lies in identifying and nurturing 
sales talent and developing strategic sales initiatives that drive growth and innovation. His 
contributions have been instrumental in the success of various technology firms, making him a 
respected figure in the industry. 

Mr. Stevenson will be responsible for implementing the sales strategy to expand the Company’s 
footprint in the U.S. tech market. The strategy is based on two pillars. 

The first pillar focuses on partnering with early-stage tech start-ups, aiming to achieve exponential 
growth alongside these emerging companies. To do this, the Company strategically established 
two offices in the Bay Area (Silicon Valley) to effectively cover the entire region between San 
Francisco and San Jose.  

The second pillar focuses on targeting mid to large-sized Fortune2000 companies by cultivating a 
vast network of the best enterprise sales representatives. These representatives, known for their 
effectiveness and trustworthiness among top tech executives, are instrumental in recommending 
the Company to potential clients’ CTOs, CIOs, and Engineering VPs. 
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